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Neuromuscular Stimulators Buying Guide

A buyer guide to matching electrodes, lead wires and connectors to a neuromuscular stimulator,
and to costing consumables before a clinic standardizes on one manufacturer.

How to Compare Neuromuscular Stimulators on Compatibility and Total Cost

The purchase price of a neuromuscular stimulator is the smallest number in the decision. What decides
whether a unit works out is whether its electrodes, lead wires and connectors match what your clinic already
stocks, and what the supplies for it will cost across the years you keep it. This guide covers how to audit what
you already own, how to build a consumable number before you compare quotes, and what to settle before
you standardize a clinic on one manufacturer. Whether a stimulator is appropriate for a given patient, and
what settings are used, are decisions for the treating clinician. For channel counts, portability and what the
line holds, see the neuromuscular stimulators category page.

Who Is Buying the Unit, and What Does Each Buyer Have to Solve?

The compatibility question changes shape depending on what you already own, so start by placing yourself in one of
these situations. It determines whether you are choosing freely or choosing around an existing inventory.

A clinic buying its first unit. No legacy inventory, so the choice is genuinely open, and the decision you make
now becomes the standard everything else has to match.

A clinic adding to units it already runs. The real question is not which unit is best, it is which unit runs on the
electrodes and lead wires already in the cupboard.

A hospital department or skilled nursing facility with mixed equipment. Several manufacturers, several
connector styles and partial boxes of everything. The goal is consolidation over time rather than a single
purchase.

A multi site organization. One specification that every site can order against, so that supplies can move
between locations instead of stranding in one.

A patient buying for home use under a clinician's direction. Here the deciding factors are what the clinician
has specified and whether replacement supplies are easy to reorder.

These units sit within MSEC's wider rehabilitation equipment and products range, and clinicians use neuromuscular
electrical stimulation within a documented plan of care.

What Should You Write Down About the Electrodes and Lead Wires You Already
Run?
Do the audit before you shop, because it is the document that makes the rest of the decision fast. Half an hour in the

supply cupboard heads off the most expensive mistake in this category, which is a unit that cannot use the stock you
already paid for.
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The connector style at the electrode end, for every electrode type you stock, along with the packaging the
information is printed on.

How the lead wire connects at the unit, which is a separate question from the electrode end and is where cross
brand mismatches usually appear.

Electrode sizes and shapes in regular use, and which protocols or muscle groups each is kept for.

Whether electrodes are single patient use or reissued, since that sets your consumption rate more than
anything else.

Manufacturer names and part numbers for everything you currently reorder, plus your current supplier and
lead time.

How much stock is on hand right now, because that quantity decides whether a transition should be phased or
immediate.

Photograph the connectors as well as writing them down. Send that list and those photographs to us on
inquiry@msecompany.net and we will check them against the manufacturer specification for any unit you are
considering, and tell you plainly whether your existing supply carries over.

How Do You Build the Consumable Number Before You Compare Quotes?

Build it from your own session volume rather than from a supplier's example, then put it beside the unit price for the
number of years you expect to keep the device. Two quotes that look close on hardware often separate completely
once supplies are in the comparison.

Start with sessions. How many sessions per week per unit, across how many weeks a year.

Work out electrodes per session. Each channel in use requires a pair of electrodes, so consumption scales
with the channels your clinicians actually use, not with the channels the unit offers.

Establish how many applications an electrode set is rated for by the manufacturer, and whether your
infection control position allows reissue at all.

Add lead wires as a wear item. Cables fail at the connector ends from handling, so budget replacements and
hold spares rather than losing a treatment slot to a dead cable.

Add power. Replaceable batteries, a rechargeable pack or a charger that may be a separate line item.

Confirm what actually ships in the box, including cases, leads and any starter electrodes, so you are
comparing like with like.

Ask any supplier to quote the unit and a realistic first year of consumables together. We will do that for you on
877-706-4480 toll free or 713-706-4480 locally, and the ranking of two units changes more often than buyers expect
once it is done.

Where Do Adapters Help, and Where Do They Create a Problem?

Treat an adapter as a bridge across a transition period, never as an inventory strategy. It can be the right answer for
a few weeks while existing stock runs down, and the wrong answer as a permanent arrangement.

Every adapter adds a connection that can fail partway through a session, and it fails at the least convenient
moment.
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Adapters are not universal. Confirm the specific combination against the manufacturer specification rather than
assuming a general one will fit.

They multiply the parts you track. One more small item to store, count, reorder and lose.

They hide the real problem. A clinic running adapters permanently is a clinic that has not yet decided on a
standard.

What Should You Check Before Standardizing a Clinic on One Manufacturer?

Check supply continuity, parts availability and the cost of being wrong, because standardizing concentrates your risk
in one supply chain in exchange for a simpler inventory. That trade is usually worth making, but only with these
answers in hand.

Electrode range. Confirm the manufacturer offers, in the connector style you are adopting, every electrode size
and shape your clinicians currently use.

Who else supplies compatible consumables, since a connector style stocked by more than one source is less
exposed than one available from a single place.

Lead time and stock depth on both units and consumables, in writing, before you commit the whole department.

Serviceable parts. Which components can be bought on their own, particularly lead wires, battery doors and
cases. A unit with no available parts is disposable.

Warranty terms, confirmed from the manufacturer rather than assumed from the price.
Training load. If the controls take a long explanation, the unit sits unused in a busy department whatever it cost.

A phased transition. Run existing stock down, label units clearly during the overlap so staff know which leads
belong to which device, and write the decision down so future orders do not drift back.

How Do You Compare Two Units That Look the Same on a Spec Sheet?
Ask both suppliers for the same short list and compare landed first year cost rather than device price. Spec sheets
are written to look comparable, and the differences that cost money are not on them.
The manufacturer specification sheet and manual for each, so the comparison is from documents rather than
from listings.
Connector style, at both the electrode end and the unit end, stated explicitly.

A full list of what ships in the box, because an accessory included with one unit and sold separately with the
other is a hidden price difference.

Part numbers and prices for the consumables you will actually reorder, in the sizes your staff use.
The stated cleaning method for the housing, checked against your infection control protocol.
Lead time on the unit and on its consumables, since a device is only as useful as its supply chain.

If one unit runs on the electrodes you already stock and the other starts a second inventory, that difference usually
outweighs everything else on the list.

Which Purchasing Mistakes Strand Inventory or Cause Returns?
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The costly mistakes in this category are procurement mistakes rather than clinical ones, and each has a simple
guard against it.

Ordering the unit and the electrodes separately, weeks apart. Fix: put both on the same purchase order so
the unit is not waiting on supplies.

Assuming electrodes are generic. Fix: confirm connector style against the manufacturer specification before
any bulk electrode order.

Bulk buying consumables before the unit is settled. Fix: buy a working quantity first, then bulk order once the
standard is confirmed.

Comparing devices on purchase price alone. Fix: build the consumable number first and compare the totals.

Letting each clinician order a preferred unit. Fix: name one person who owns the standard, or you will be
holding three partial electrode inventories.

Not asking what is replaceable until something breaks. Fix: collect the part numbers for lead wires and other
wear items on the original order.

What Should You Have Ready Before You Order or Call?

Have the audit, the volumes and the protocol details in front of you and the whole comparison can be done in one
conversation. This is the pre order checklist we work from at MSEC.

Your electrode and lead wire audit, including connector styles, sizes, part numbers and photographs of the
connectors.

Sessions per week per unit, and how many channels your clinicians typically use.

Whether electrodes are single patient use in your facility.

Power and charging arrangements, including where units will be stored and charged between sessions.

Your cleaning protocol, naming the agent and method, for checking against the manufacturer instruction for the
housing.
Delivery details, including who receives the shipment if units and a bulk electrode order arrive together.

The clinical requirement as your clinicians have stated it, since the choice of modality and of any settings
belongs to the treating clinician, not to the purchasing process.

Browse the neuromuscular stimulators stocked by MSEC, then call 877-706-4480 toll free, 713-706-4480 locally, or
email inquiry@msecompany.net and we will check your existing supplies against the manufacturer specification for
the unit you are considering before you commit to it.

Frequently Asked Questions

Can you check whether our current electrodes will work with a unit we are considering?

Yes, and it is worth doing before the order rather than after. Send the manufacturer names, part numbers and
photographs of the connectors on your current electrodes and lead wires to inquiry@msecompany.net, or call
877-706-4480. We will check them against the manufacturer specification for the unit you are looking at and tell you
whether your existing stock carries over or has to be replaced.
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We are replacing one unit in a clinic that already runs several. Do we have to match the old
ones?

Not strictly, but matching connector styles keeps you on one electrode inventory instead of two, which is usually the
cheaper outcome. If you are planning to move the whole clinic to a different manufacturer over time, the replacement
unit is a good place to start that transition. Run the existing stock down, label units during the overlap, and write the
standard down.

How do we budget for electrodes when session volume changes month to month?

Budget from an annual figure rather than a monthly one. Take sessions per week per unit across a full year, multiply
by the electrodes a session consumes given the channels your clinicians use, and add lead wire replacements as a

wear item. Review it once a year. A busy month and a quiet month average out, but a change in reissue policy or in

channel use will move the number immediately.

Is a bundle with electrodes included actually cheaper?

Only if the electrodes in it are the sizes and connector style your clinicians use. A bundle that ships sizes your staff
do not use is a discount on stock that will sit in a cupboard. Ask exactly what is in the box, compare it with what you
reorder today, and price the bundle against the unit plus the consumables you would actually have bought.

What happens if the manufacturer discontinues the model we standardized on?

The unit keeps working, but the risk moves to consumables and parts. That is why supply continuity is worth
confirming before you standardize: ask how long consumables and parts for a model are supported, and prefer a
connector style that more than one source stocks. If a model you rely on is discontinued, contact us and we will
check what current products use compatible supplies.

Who decides whether a stimulator is used with a patient and at what settings?

The treating clinician, always. Selection of the modality, whether a device is appropriate for a particular patient, and
any parameters used are clinical decisions made within a documented plan of care. Our role is supply: confirming
what a unit is, what it connects to, what consumables it takes and what it will cost to keep running. We do not advise
on clinical use.

Ready to talk it through? Call toll free 877-706-4480 or local 713-706-4480, email
inquiry@msecompany.net, or read this guide online at
https://www.msecompany.net/buyer-guides/neuromuscular-stimulators/
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